
	
  

	
  

	
  

Be Proactive in Involving Club Members in Membership 
Growth 

 

E-mail each member in your club the attached Membership Proposal Form and  
urge them to return it filled out to you within a week or to the next meeting. 
 

(Set yourself a benchmark to achieve at least a 50% return rate – well, perhaps 
100%?)  

 

Do this now and you can approach prospects first thing in the new year when 
everybody is open to commit to new good things! 

 

(Don’t forget though – keep those Retention Committees active so that you keep 
all the members you already have in your club!!) 

Questions? 

Contact 

Dietrich Bilger 
District7950 Membership 
Chair 
dbrerotary@drbiis 
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Membership	
  Proposal	
  Form	
  
	
  
	
  
Part	
  A	
  (to	
  be	
  completed	
  by	
  proposer	
  and	
  returned	
  to	
  the	
  club	
  secretary)	
  
	
  
	
  

I	
  propose:	
  
	
  
	
  
Title:	
  
	
  
Full	
  name:	
  
	
  
Mailing	
  address:	
  
	
  
	
  
Telephone	
  :	
  
	
  
Residence:	
  
Business:	
  
Cellular/Other:	
  
	
  
Preferred	
  e-­mail	
  address:	
  	
  
	
  
Proposed	
  classification:	
  
	
  
If	
  rejoining	
  or	
  a	
  former	
  Rotarian,	
  list	
  most	
  recent	
  club	
  information:	
  
	
  
Previous	
  club	
  name:	
  
	
  
	
  
Activities	
  that	
  would	
  enhance	
  consideration	
  as	
  a	
  Rotarian:	
  
	
  

	
  

	
  

Proposer’s	
  Signature	
  	
   	
   	
   	
   	
   	
   Date	
  

	
  


